The Selling Process

1. Evaluate your Business
and Personal Situation

. 2. Review Exit Options 3. Assess Valuation Range

Determine if a Sale makes sense at this stage or focus back on the business ———

6. Go To Market SRSIESEE M.arketlng 4. Indentify Buyers
Materials

7. Negotitate with Buyers 8. Agree to Price & Terms

9b. Deal and Tax

.B Due Dili ;
9a. Buyer Due Diligence Structuring

9c. Draft Legal Documents

10. Closing
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